
 

 
 

Procurement at Defence electronic & Components Agency (DECA) 
 
As an Executive Agency of the Ministry of Defence we are bound by the same regulations as main 
stream MOD for purchasing arrangements.   
 
European procurement law 
All public procurement in the UK is subject to the Treaty on the Functioning of the European Union 
(TFEU). In procurement terms, the TFEU seeks to ensure a free market in goods, services and works 
across the EU. The TFEU creates an obligation for all public bodies (including ) to adhere to certain 
principles when seeking to procure goods and services that are subject to the EU Regulations. 
These principles are: 

 non-discrimination (on the grounds of nationality) 
 equal treatment (of all suppliers in any procurement context) 
 transparency (so that all parties can see that  is acting in a fair and non-discriminatory 

manner) 
 mutual recognition (of equivalent documents, standards and certificates from other EU 

Member States) 
 proportionality (in essence ensuring that  only does what is necessary for or proportionate 

to what it is seeking to do) 

The Ministry of Defence (MOD) buys a wide variety of products and services ranging from clothing to 
satellite communication systems. In the financial year (FY) 2013/14 the  spent approximately £20.4 
billion with third parties to buy and support all the equipment and services that the armed forces 
need to operate effectively. This equates to between 40 to 45% of total government spend with 
third parties. In FY 2013/14 it placed approximately 2,300 new contracts.  DECA have the capability 
to procure a wide range of products for our customers, in particular we specialise in the 
procurement of electronic and electrical components that must conform to airworthy standards. 

The MOD is British industry’s single largest customer. It recognises that small and medium-sized 
enterprises (SMEs) have the added advantage of being able to combine innovative thinking with an 
agile and flexible approach and is reaching out to SMEs to compete for opportunities. 

The MOD also has a specific SME Action Plan which describes how the MOD support and encourage 
small and medium-sized enterprises (SMEs). 

How to sell to become a supplier to the  
The MOD  Defence Contracts Online ( DCO) portal provides all suppliers and potential suppliers to 
the  with free, online access to relevant  tender and contract opportunities with a value of over 
£10,000. The MOD DCO provides a gateway to new business opportunities for companies large and 
small who wish to compete for defence business, either directly as a prime contractor or indirectly 
as a sub-contractor. 
  

https://www.gov.uk/government/publications/defence-business-plan-small-and-medium-sized-enterprises
http://www.contracts.mod.uk/


Registering for the MOD DCO Portal 
To register your company on the portal, you should visit the Supplier Registration’ page and submit 
your details to BiP Solutions Ltd. You are then given a unique user ID and logon to access, free of 
charge, all’s publishable tender and contract opportunities valued at £10,000 and above. 

Access to other UK, European and global opportunities relating to defence, security, emergency 
services, humanitarian aid, counter-terrorism and homeland security markets are also available 
through optional value added subscription based services via the MOD  DCO portal. This information 
is provided by BiP Solutions Ltd entirely independently of . 

Defence Contracts Bulletin ( DCB) 
The fortnightly MOD DCB publication continues to be available on subscription at a cost of £295 per 
annum.  DCB contains contract announcements with a value of over £111,676 in addition to 
exclusive news and features on developments within its supply chain and the defence sector. 
 
Contracts Finder 
All relevant MOD tenders and contract opportunities valued at £10,000 and above and which meet 
the relevant criteria are also advertised in the Contracts Finder portal as well as in the MOD DCO 
portal. 
Contracts Finder is the main source of government contracting opportunities worth more than 
£10,000.  
 
MOD DCO/ DCB contract notices 
 
MOD prior information notices (PIN)/ requests for information (RFI) 
These sections provide information on how to effectively seek engagement with industry on 
requirements which are exempt from the Official Journal of the European Union (OJEU) procedures, 
prior to the formal contract notice seeking expressions of interest. PIN forms are to be used to 
advise the market of forthcoming procurements. RFI forms may be used to obtain information (such 
as ROM costs) which, in turn, may inform procurement strategy decisions. 
 
MOD contract notices/ voluntary transparency notices (VTN) 
The MOD contract notices are specifically designed for competitive requirements and to seek 
expressions of interest. The MOD VTN is also a purposely designed form for making non-competitive 
announcements to advertise sub-contract opportunities and allow challenge to single source 
strategies. 
 
Contract bidders’ notices 
This section applies to all competitive requirements, both those subject to and exempt from OJEU 
procedures and identifies which organisations have been invited to tender. Contract bidders notices 
list the names, addresses and contact details of the companies that have been invited to tender for 
the requirement. 
 
MOD competitive and non-competitive contract awards 
These sections provide notification of the award of a contract for either a non-competitive 
requirement or a competitive requirement. 
 
Addendum 
Amendments to contract notices previously published in the MOD DCO/DCB made after their 
original publication are included in this section. 

http://www.contracts.mod.uk/delta/signup/signupSelection.html?regType=Supplier
http://www.contracts.mod.uk/publication/
https://www.gov.uk/contracts-finder


Sub-contract opportunities 

This section allows prime contractors and private sector organisations to advertise any sub-contract 
opportunities valued at over £40,000 arising from their prime contracts with  

Dynamic pre-qualification questionnaire (DPQQ) 
The dynamic pre-qualification questionnaire (DPQQ) is a new application in the MOD DCO portal 
that allows MOD commercial staff to create an electronic PQQ that is issued as part of the contract 
notice. The purpose of the contract notice is to alert potential suppliers to MOD of forthcoming 
tendering opportunities so that they can express an interest in bidding for them if they wish to do 
so. Potential suppliers can express an interest by completing the DPQQ online. 
 
The benefits of the DPQQ for both MOD and industry are: 

 saving up to 28 days by combining 2 parts of the procurement procedure. This will be of 
particular benefit to SME companies 

 reducing the effort to create a PQQ as the templates are already loaded on the  DCO portal 
 reducing the effort to complete the PQQ as suppliers can store information on their 

capabilities on the  DCO portal which can be used for other PQQs 

The DPQQ will also: 
 simplify current processes for the benefit of both buyers and suppliers 
 standardise, as far as possible, the pre-qualification process for suppliers, while allowing 

buyers to tailor the questions to meet the specific requirements of the procurement 
 remove costs for paper, printing and postage 
 remove duplication, ‘do it once’ ethos for suppliers to complete once and reuse 
 reduce inconsistency,  commercial staff will use standard agreed templates 
 increase transparency of the selection process and approach to evaluation 
 increase efficiency by encouraging  commercial staff to only seek necessary information 

Advice and guidance about selling to the MOD   
The Defence Suppliers’ Service (DSS), part of the Supplier Relations Team (SRT), provides advice and 
guidance to all UK and overseas companies interested in selling to the MOD. The vast majority of the 
1,000 or so enquiries it receives and responds to each year are from SME companies.  
 
DSS staff can explain: 

 how to become a defence supplier 
 how to access  tender and contract opportunities  
 some of the procedures and processes that the  uses to buy a wide variety of goods and 

services 
 

The DSS does not become directly involved in sourcing goods and services or in placing contracts on 
behalf of MOD . It does not have visibility of such contracts. It acts purely in an advisory capacity by: 

 operating a Defence Suppliers’ Service help desk facility; 
 providing an overview of how  acquisition is undertaken and the various procedures that are 

in use; 
 providing information packs about becoming a defence supplier, which includes the ‘Selling 

to the MOD ’ brochure  
 providing points of contact of the various  acquisition teams who may have an interest in 

and possible future requirement for the goods and services a company can provide. This 
allows the company to contact the  acquisition teams directly to discuss possible future 
business opportunities: 

http://www.contracts.mod.uk/sell-to-mod/
http://www.contracts.mod.uk/sell-to-mod/


 attending around 50 exhibitions, seminars and ‘Meet the Buyer’ events across the UK each 
year to provide advice and guidance to companies wishing to sell to the  and giving ‘Selling 
to the ’ presentations, where appropriate 

 

 


