Submission from Matthew Cocks

What are the advantages and disadvantages of the EU’s competence over trade and investment, particularly in relation to international trade and investment negotiations? When answering this question you may wish to consider: o the impact of acting as part of a bloc on the UK’s global influence; o the EU’s capacity to deliver trade and investment policy effectively (e.g. its effectiveness in trade negotiations, including whether this varies across different regions); o the resource implications of having competence at the EU level; o the extent to which EU trade and investment policy offers benefits to the UK that go beyond those offered by WTO membership; o the EU’s priorities for trade and investment negotiations, for example in terms of negotiating partners and offensive and defensive interests (e.g. in market access), and the extent to which these align with UK priorities; o the extent to which the UK’s approach to trade policy is amplified or reduced by working through the EU (e.g. whether the UK, as a free trade advocate, succeeds in making EU trade and investment policy less protectionist); o the extent to which EU trade policy has a trade facilitating or trade diverting effect for the UK. 
The EU has enormous leverage in international trade negotiations

